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Item 7.01 Regulation FD Disclosure

Attached as Exhibit 99.1 hereto and incorporated herein by reference is an updated investor presentation dated April 8, 2022, which will be used by Ventoux CCM Acquisition
Corp. (“Ventoux”) in connection with its previously announced business combination with E La Carte, Inc., d/b/a Presto, Inc. (“Presto”).

The information in this Item 7.01, including Exhibit 99.1, is furnished and shall not be deemed “filed” for purposes of Section 18 of the Securities Exchange Act of 1934, as
amended (the “Exchange Act”), or otherwise subject to liabilities under that section, and shall not be deemed to be incorporated by reference into the filings of Ventoux under
the Securities Act or the Exchange Act, regardless of any general incorporation language in such filings. This Current Report on Form 8-K will not be deemed an admission as
to the materiality of any information of the information in this Item 7.01, including Exhibit 99.1.

Additional Information and Where to Find It

In connection with the proposed business combination involving Ventoux and Presto, Ventoux has filed a registration statement, which includes a preliminary proxy
statement/prospectus, with the SEC. The proxy statement/prospectus will be sent to stockholders of Ventoux. This Current Report on Form 8-K is not a substitute for the proxy
statement/prospectus. INVESTORS AND SECURITY HOLDERS AND OTHER INTERESTED PARTIES ARE URGED TO READ THE PROXY
STATEMENT/PROSPECTUS AND ANY OTHER RELEVANT DOCUMENTS THAT HAVE BEEN FILED OR WILL BE FILED WITH THE SEC, AS WELL AS ANY
AMENDMENTS OR SUPPLEMENTS TO THESE DOCUMENTS, CAREFULLY AND IN THEIR ENTIRETY WHEN THEY BECOME AVAILABLE BECAUSE THEY
WILL CONTAIN IMPORTANT INFORMATION ABOUT PRESTO, VENTOUX, THE PROPOSED BUSINESS COMBINATION AND RELATED MATTERS. The
documents filed or that will be filed with the SEC relating to the proposed business combination (when they are available) can be obtained free of charge from the SEC’s
website at www.sec.gov. These documents (when they are available) can also be obtained free of charge from Ventoux upon written request at Ventoux CCM Acquisition Corp.,
1 East Putnam Avenue, Floor 4, Greenwich, CT 06830.

No Offer or Solicitation

This communication is for informational purposes only and is not intended to and shall not constitute a proxy statement or the solicitation of a proxy, consent or authorization
with respect to any securities in respect of the proposed business combination and shall not constitute an offer to sell or the solicitation of an offer to buy or subscribe for any
securities or a solicitation of any vote of approval, nor shall there be any sale, issuance or transfer of securities in any jurisdiction in which such offer, solicitation or sale would
be unlawful prior to registration or qualification under the securities laws of any such jurisdiction.

Participants in Solicitation

This communication is not a solicitation of a proxy from any investor or security holder. However, Ventoux, Presto, and certain of their directors and executive officers may be
deemed to be participants in the solicitation of proxies in connection with the proposed business combination under the rules of the SEC. Information about Ventoux’s directors
and executive officers and their ownership of Ventoux’s securities is set forth in filings with the SEC, including Ventoux’s annual report on Form 10-K filed with the SEC on
February 23, 2022. To the extent that holdings of Ventoux’s securities have changed since the amounts included in Ventoux’s most recent annual report, such changes have been
or will be reflected on Statements of Change in Ownership on Form 4 filed with the SEC. Additional information regarding the participants will also be included in the proxy
statement/prospectus, when it becomes available. When available, these documents can be obtained free of charge from the sources indicated above.




Forward-Looking Statements

This communication contains “forward-looking statements” within the meaning of the Private Securities Litigation Reform Act of 1995. Such statements include, but are not
limited to, statements about future financial and operating results, plans, objectives, expectations and intentions with respect to future operations, products and services and
expectations regarding the proposed business combination between Presto and Ventoux; and other statements identified by words such as “will likely result,” “are expected to,”
“will continue,” “is anticipated,” “estimated,” “believe,” “intend,” “plan,” “projection,” “outlook” or words of similar meaning. Such forward-looking statements are based
upon the current beliefs and expectations of our management and are inherently subject to significant business, economic and competitive uncertainties and contingencies,
many of which are difficult to predict and generally beyond our control. Actual results and the timing of events may differ materially from the results anticipated in these

forward-looking statements.

” ”

In addition to factors previously disclosed or that will be disclosed in Ventoux’s reports filed with the SEC and those identified elsewhere in this communication, the following
factors, among others, could cause actual results and the timing of events to differ materially from the anticipated results or other expectations expressed in the forward-looking
statements: (1) the occurrence of any event, change or other circumstances that could give rise to the termination of the merger agreement or could otherwise cause the
transactions contemplated therein to fail to close; (2) the outcome of any legal proceedings that may be instituted against Ventoux, Presto, the Company or others following the
announcement of the proposed business combination and any definitive agreements with respect thereto; (3) the inability to complete the proposed business combination due to
the failure to obtain approval of the stockholders of Ventoux or Presto; (4) the inability of Presto to satisfy other conditions to closing; (5) changes to the proposed structure of
the proposed business combination that may be required or appropriate as a result of applicable laws or regulations or as a condition to obtaining regulatory approval of the
proposed business combination; (6) the ability to meet stock exchange listing standards in connection with and following the consummation of the proposed business
combination; (7) the risk that the proposed business combination disrupts current plans and operations of Presto as a result of the announcement and consummation of the
proposed business combination; (8) the ability to recognize the anticipated benefits of the proposed business combination, which may be affected by, among other things,
competition, the ability of the Company to grow and manage growth profitably, grow its customer base, maintain relationships with customers and suppliers and retain its
management and key employees; (9) the impact of the COVID-19 pandemic on the business of Presto and the Company (including the effects of the ongoing global supply
chain shortage); (10) Presto’s limited operating history and history of net losses; (11) Presto’s customer concentration and reliance on a limited number of key technology
providers and payment processors facilitating payments to and by Presto’s customers; (12) costs related to proposed business combination; (13) changes in applicable laws or
regulations; (14) the possibility that Presto or the Company may be adversely affected by other economic, business, regulatory, and/or competitive factors; (15) Presto’s
estimates of expenses and profitability; (16) the evolution of the markets in which Presto competes; (17) the ability of Presto to implement its strategic initiatives and continue
to innovate its existing products; (18) the ability of Presto to adhere to legal requirements with respect to the protection of personal data and privacy laws; (19) cybersecurity
risks, data loss and other breaches of Presto’s network security and the disclosure of personal information; and (20) the risk of regulatory lawsuits or proceedings relating to
Presto’s products or services.




Actual results, performance or achievements may differ materially, and potentially adversely, from any projections and forward-looking statements and the assumptions on
which those forward-looking statements are based. There can be no assurance that the data contained herein is reflective of future performance to any degree. You are cautioned
not to place undue reliance on forward-looking statements as a predictor of future performance as projected financial information and other information are based on estimates
and assumptions that are inherently subject to various significant risks, uncertainties and other factors, many of which are beyond our control. All information set forth herein
speaks only as of the date hereof in the case of information about Ventoux and Presto or the date of such information in the case of information from persons other than Ventoux
and Presto, and we disclaim any intention or obligation to update any forward-looking statements as a result of developments occurring after the date of this communication.
Forecasts and estimates regarding Presto’s industry and end markets are based on sources we believe to be reliable, however there can be no assurance these forecasts and
estimates will prove accurate in whole or in part. Annualized, pro forma, projected and estimated numbers are used for illustrative purposes only, are not forecasts and may not
reflect actual results.

Item 9.01. Financial Statements and Exhibits
(d) Exhibits

Exhibit No.  Description

99.1 Investor Presentation dated April 8, 2022
104 Cover Page Interactive Data File (embedded within the Inline XBRL document)




SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, Ventoux CCM Acquisition Corp. has duly caused this report to be signed on its behalf by the
undersigned hereunto duly authorized.

VENTOUX CCM ACQUISITION CORP.

Date: April 8, 2022 By: /s/ Ed Scheetz
Ed Scheetz
Chief Executive Officer
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Disclaimer

————

Forward-Looking Statements

Cenain slatements in this Presentation may be considered forward-looking statements within the meaning of the Private Securities Litigation Refom Act of 1985, Forward-looking statements include, but are not limited to, statements
about Tutune events or Ventoux GOM Acquisition Comp. [Wentous™) and E. la Garte: Inc. dba Presto {*Company”) fulure financial or operating perfermance, For examplbe, projections of Tuture Revenue, Adjusied EBITDA, Met Dollar
Retention, Mew Publisher Growth, and other matics are forward-looking statements. In some cases, you can identify farward-looking stetements by temminology such as “may”, “should”. “espect’, “intend”. *will", “estimate®,
“anticipate”, “beliewe’, "predict”. “potential® or “conlinue”, or the negalives of these terms or variations aof them or similar terminclogy. Such forward looking stalements ange subject to risks, uncerainlies, and ather factors which could
cause aclual rasults 1o differ materially from those expressed or implied by such forwand looking statements.

Theze forward-looking statemeants are based upon estimates and assumplions that, while considersd reasanable by Wentaux and ds management, and the Company and ts management, &g the case may be, are inherently
uncenain, Uncesainfios and sk Tactors that could allect the Company's and Vientous's Ruture perlarmance and cause results to differ from the foward-looking statemonts in this presentation include, bul are not imited Lo: the
occurrance of any event, change or ather circumstances that could ghve rise to the temination of the proposad transaction imvelving the Company and Ventow: [such 1, the “Busi & ination™); the outzome of any
legal progeedings that may be inslituled againgt Ventous or the Company, the combined company or gthees Tollowing the annomcement of the Business Combinalion; the inabilily to complele the Business Combination dug o the
failure to obiein approvel of the shareholdars of Vantoux or 1o satisfy other conditions to closing; changes to the proposed structure of the Business Combination that may ba required o apprapriate as a result of applicable laws ar
regulaticns or 28 a condilion te oblaining regulalory appreval of the Busingss Combination; (he ability 10 meel stock exchange listing standards lollgwing the corsummalion of the Buginess Combination; the risk that the Business
Combination disrupts current plans and operations of Ventoux or the Gompany as a result of the announcement and consummation of tha Business Combination; the abiity to recognize the anticipated benafits of the Business
Combination, which may be atlected by, among olher things, compelition, the ability of the combined company o grow and manage growih profitably, maintain relalionships with customers and retain ils managemen! and key
employess; costs ralated to the Business Combination; changes in applizable laws or ragulations: the Company's estimates of expenses and profitabiity and underlying assumptions with respact to shanshalder redemplions and
purchase price and oiher adjusiments: abilily to atiract new customers; inflense compedition in the restaurant technology space, including with competitors who have significanily more resources; ability 1o grow and scale the
Company's business through new relationships with restaurants and customers: ability 1o make continued investments in the Company's Al-powersd teshnology platfarm; the need 1o attract, frain and retain highly-skilled technical
workioree; the impact of the engoing COVID-19 pandernic; reliance on & limited number of partners lor a signilicant potion of the Company's rewense; ability lo entorce, pratect and maintain intelleciual propedy rghls: and risks
ralated to the fact that we ana incorporated in Dalawars and governad by Dalaware law: and othar risks and wncertaintias 53t forth in tha saction enltifsd "Risk Factors™ and “Cawrtionary Note Ragarding Forward-Looking Statements”
in Ventoux's inal prospectus relaling la its inilial public olteing dated December 23, 2020 and in subsequant Fings with the Securities and Exchange Commission ("SEC™), including the praxy stalementprospectus relating 1a the
Business Gombination filad by Ventoux an March 11, 2022,

Nathing in this Preseniation should be regarded as a representalion by any person that the faowand-laoking stalements sel larth heein will be achieved or thal any of the conlemplated resulls of such larward-leoking statements will
b2 achieved. You should not place undue refiance on forward-loaking statemants, which spaak only as of the data they were made, Apil &, 2022, The inclusion of these projections does net constilute rapublication or affimaticn
herged as ary elher dale. Neither Venteus nor the Company undefakes any duty te update these leavard-laaking slalemens.

Mon-U.S. GAAP Financial Measures

Thiz Presentation includes cartain financial measuras nat presented in accordance with ULS. GAAP including, but not Fmitad to, Adjuested EBITDA and cenein ratios and other metrice derved therafram, including free cash flow, and
related margin meagures, These non-ULS, GAAP financial measures arg ol measures of financial petformance in accordance with US. GAAP and may exclude ilems thal ae significant in understanding and agsessing the
Comgany's financial results. Therefore, these measures should not be considerad in isolation or as an alternative to net incoma, cash flows from oparations or other measures of profitebility, liquidity or parformanca under LS.
GAAP, You should bie aware thal the Company's presentalion of these measures may nol be comparable to similarly-litled measunes used by olher companies.

Tha Campany believes these non-U.5. GAAP measures of financial results prowvida usaful informatian to management and investors regarding certain financial and business trends ralating to the Company's financial condition and
resulls ol operations, The Company befieves thal the use of these non-ULS. GAAP flinancial measwes prvides an addifional tool Tor investons 1o use in evaluating angoing operating resulls and frends in and in comparing ihe
Company's financial measuras with other similar companies, many of which present similar non-U.5. GAAP financial measuas to investors. These non-U.S. GAAP financial measures are subject to inherant limitations as they reflact
the exgrcise of judgments by management about which expense and income are excluded or included in determining these non-U.S. GAAP linancial measues. Please reler to looinoles where presented on each page of this
Prasentalion for a reconcilialion of these measures 1o what the Company believes are the most diraclly comparable measure evaluated in acconrdance with LS. GAAP.

This Presentation also includes cefain prajections al non-LLS. GAAP linancial measunes. Due to the high vanability and dificully in making accurale frecasts and projeclions ol some af he inlarmation cxcluded Irom hese
projacied measuras, tagathar with some of the excluded information not being ascartainable ar accessiola, the Company is unable to quantiy cenain amounis that would be required to ba includad in tha most diractly comparabla
LS. GAAP Srancial measures withaut aflar. G iy, o distlogure of estimaed comparatle ULS. GAAP measures is included and no recongilialion ol the lomward-leeking nan-U.S, GAAP linancial measures is

| presto :




Disclaimer (cont.)

Use of Projections

Thiz Presentetion contains financial {orecasts with respect to the Company's projected financial resuhs, including Revenve and Adjusted EBITDA, for the Company's fiscal years 2021 through 2023. The Company's indepandent
auditors hae not audited, reviewed, compiled or pedormed any procedures with respect fo the projections for the pupose of their inclusion in this Presemation, and accondingly, they did not eaxpress an apinion or proside any other
form of assurance with respect therato for the purpose of this Presentation. These projections should not be ralied upon as being necessarily indicative of fulure results. The assumptions and estimates underlying the prospective
financial information are inherently uncarain and are subject to a wide variety of signilicant business, economic and compelitive risks and uncedtainties that could cause aclual resulls to difier materially from those contained in the
praspective inancial information. Accondingly. there ean ba no assurance that the prospective resulis are Indicative of the future perdormance of the Gompany er that aciual results will net differ malerially from those presented in the
prospective linancial information or that the prospeciive inancial information will be the same as thal presented in the proxy slatemant relaled 1o the Businagss Combination, Inclusion of the prespective Tinancial infemation in 1his
Prazentation should not be regarded as a repregentation by any parsan hal the results contained in the praspectve financial infarm ation will be achieved.

Industry and Market Data

In thig Presentalion, the Company relies on and refer 1o cestain information and statistics oblained ram thind-parly sources, which it belisves 1o be reliable. The Company has rof independently verified the accuracy of compleleness
of any such third-party infarmation. ¥ou are cautioned not to give wndua weight 10 such industry and market data.

This Presentaiion may inchude irademarks, sendee marks, irade names and copyrights of other companies, which are the propesty of their respeciive owners, Solely for corvenience, some of (he irademarks, sendce marks, Trade
nameas and copyrights rafemad 1o in thiz Presentation may be listed without the TW, SM. (c) or (r) symbols. but Ventoux and the Company will assen, te the fulest extent undar applicable law, the right of the applicable owners, if any,
1o these rademarks, sendce marks, irade names and copyrights.

Additional Information

These communications are being made in respect of the Business Combination, Thase communications do not constilute an offer 1o sefl or the sobicitation of an offer o buy any securities or a solicitation of any vole or approval, nar
shall there be any sale of securities in any juisdiction inwhich such offer, soliciation er sale would be unlawlul prior 1o regisiration or quakification under the secudties lews of such juisdiction. On March 11, 2022, in connactian with
the proposed Business Gombination, the Company filed with the SEC the Registration Stalement on Form S-4 requited 1o be prapared in connection with the proposed transaction (the *Registration Statement”) which includes a
praxy statementprospectus and cerain ather related documents, which includes bodh the proxy stabement te be distributed to holders of commen stock of Vientowx in connection with Venloux's solicitation of praxies for the vote by
Venloux's shareholders with respact 1o the Busingss Gombinalion and alher malters as may be described in the Registration Statemént, as well as the prospestus relaling 1o the offer and sale of the securitics of the Company 1o be
issued in the Business Combination. Vantous's sharsnaoldars and ather inerested persons are advized to reed the praliminary proxy statemantprespectus includad in the Registration Statement and the amendmants thereto and the
dtinitive peoxy stater s, a5 these ials will conlain impartant infarmation about the Gompany, Ventaux and the Business Gombination, Afer the Registralion Staiemant is dockred offective, the definilive proey
statemantprospectus will be meiled 1o sharahalders of Ventoux es of a record date 1o be astablished for voling on the Business Combinabion and olher matters &5 may be describad in the Registration Stetement. Shamsholders of
Ventou will alsa be able 10 oblain copies of the proxy slatementiprospecius and oiher docurnents filed with the SEC 1hal may be incorporated by reference thengin, without charge, ence available, a1 the SEC's web sile al
wWww seC.gov, or by directing a requast ta: Venioux CCM Asquisition Carp., 1 East Putnam Avenue, Floor 4 Greanwich, CT DBE30, (G46) 465-5000

Participants in the Solicitation

The Company, Ventows and cerain af thelr respective drectars, exacutive officers and other members of management and employees may, under SEC rules, be deemed to be paricipants in the solicitaton of prodes from Venloux's
shareheddars in connection with the proposed transaction. You san find meee information atoul Verdoux's dirgetars and executive afficers in Venloux's final prospectus dated December 23, 2020 and filed with the SEC on December
28, 2020. Additiongl infommation regarding the participants in the proay solicitation and a deseription of thair direct and ingdiract interasts wil be ineluded in the proxy statementiprospacius when it becomes avallable. Shaehalders,
potential investors and ather interesied peesons should read the proxy statement/prospectus carefully when it becomes available bedore making any voling or investment decisions. You may oblain free copies of these documents
from the sources indicated above.
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Today’s Presenters

Raj Suri Ashish Gupta Ed Scheetz Prasad Phatak

CEQ and Founder CFO CEQ and Chairman clo
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Ventoux Background

e
Ventoux at a Glance
. Purpose-built to support visionary founders
® Approximately $174M held in trust

Key Differentiators

® Built by founders and operators for founders and operators
. Significant track record of managing and scaling hospitality

and technology companies

Management

Ed Scheetz

CED and Chairman,
Director

Matthew MacDonald

CFO and Secretary,
27 Director
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cameraL
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@ Prasad Phatak
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» EToR
BARCLAYS PAKE

Souwros: SEG Fiinga

HYALT

Brock Strasbourger
coo

Presto is an Ideal Partner for Ventoux Meeting our Key

Acquisition Criteria

v High-Growth Platform with Strong Pipeline
¥ Large & Growing TAM

v Lang-Term Custemer Relationships

v Substantial Upside

¥ Highly Experienced Management Team

v Mission Critical, Embedded Solutions

s

Board of Directors

Jonas Grossman
President, Chardan

Biomx  Vitcen—

Alex Wail

Managing Direclor,
Chardan

CHARDAN 2

AHILL

Altractive Unit Economics and Highly Recurring Revenue

Woodrow Levin Christian Ahrens
CEQ, Extend Advigor, Certaras
RAFT  DocuSign - Ome Equity
ﬂilms : Certares Pariners

Julie Atkinson

CMC, Founders Table
Restauran Group

Bernard Van der Lande
¥ Managing Directar,
Gindat Capital

Tary [ BURCH

“wwn CBRE
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Transaction
Rationale

| Presto is a market leader in labor productivity solutions for large
chain restaurant enterprises, applying next-gen touch, vision
I and voice technologies to digitize a highly analog industry

COVID-19 and subsequent labor challenges, have created an
industry reset, driving restaurants to embrace technology
enablement

Presto has built a leading restaurant technology platform to
modernize on-premises restaurant dining-rooms and drive-thrus
to maximize customer profitability and enhance the guest dining
experience

presto ¢




Transaction Detail

————

Key Proposed Transaction Terms

e  Fully Diluted Enterprise Value of $815.4M (10.7x CY23E revenue)
=  Cument Presto stockholders retain 77.0% of public entity

. Transaction will result in ~5224.2M of cash added fo the balance sheet to fund
accretive M&A and other strategic initfiatives

e Management rollover 100% of their existing equity
e Seller Earnout of 15M shares: 7.5M shares at $12.50, 7.5M shares at $15.00

Pro Forma Valuation

(& in Millions,)
Share Price
Fully Diluted Shares Cuistanding (M)
Fully Diluted Equity Value
Less: Met Cash
Implied Enterprise Value
EV /f2022E Revenue

EV /7 2023E Revenug
lllustrative Post-Transaction Ownership lllustrative Sources & Uses
PIPE {in Millians,) PF Shares Sources
Founder Shareg® 1% Cument Current Sharsholders 0.0 Cash Hedd in Trust™
Sharenolders ,
Public Sharehalders 18.2 Proceeds from PIPE
Public Founder Shares 43 Proceads from Gonvert
Shareholdars PIPE 15
i 7T . Total Sources
Tetal Shares Qutstanding 104.0
Uses
Cash o Balance Sheet
Estimated Faes & Expenses
Total Uses
Waata: Thiy 5:~mm\mwmmmmmmm§ iormanan and ie te I vy e ol nad g inciatiie o Bt
et sk Ve TH T hat it AL oy i e s 5 o et it e

ata” L I 1% of Founes

o Charng

bascizn
ot i A5, 5% 8 $UkpAct o AT arc TR, ] TR T m-u_qmm_wmuum -lwmmx.tlvr o
conaeLiv iy chring Yhe Aral 5 peers lalowy
1) 10 Sarmes Cahin Fest ackosing 1o (b rumter of SPAL S 1 §39.10,
e oy Gorwt T

T. Coupon i 9% and 11% for
H Cornpraon price is besaer (i) $1.0 00 an! (1 29% pream fo.

2.5% wrdas S35 caimac i conCoeTend s,

r Gommen pock,

maamwmmma—rmswmuwmuu-mm 4 eyt i 1 k. S e thes, o ocsbopaon o b o cocpary,

3 Hosder may Garrver] Ay S Beore mainly. Sy can ke o e atier
4 Compuny cam sk By (17 By @l and sconed e, (277a) tragh S paring 2 B0% w:mn-wmw s byvng 1
gLy, g prese wike of G infersr
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ahiras pursse i A Cusomay Tk -l b

(90N, 157 st v e vt ) B0%-U, 10% iyt
i prater (s el 10§17 o vty 40 oo of B0
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Vuahog IR + oY LS (1180 SCKAYCr AR Rt A CaRaTAy “Crak-whohe (e
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104.0
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22 2x
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presto

Leading Enterprise-Grade Touch, Vision and Voice Technologies

Driving Successful Outcomes across the Hospitality Industry

NEXT-GEN LABOR
AUTOMATION
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Labor Shortage Creating Major Headwinds for Restaurant Enterprises

(1)
Wage growth versus inflation®® 1.5 M
Year-over-yearchange in November 2021. Wages for production and non-supervisory employees. job s below pre-pan demic

level for bars & restaurants
Hotels and restaurants 13.4% as of May 2021

Warehouse and trucking 10.4%

(1)
7.4% 53°AJ

of all restaurant workers are
considering leaving their job

1.2M"

unfilled restaurant jobs as
of July 2021

Education and health

Overall inflation rate 6.8%
Professional services
All private sector jobs

Construction

Retail

4.9%

13.4%

wage growth in Hotels and
Restaurants industry as of
November 2021

Manufacturing

Finance

)
N
&

Tech, media and telecoms

{1) T4E, This Should Be a Boom Time for Restaoeants. But Onnevs—and the Few Workers e siming—Are Sirugalog.
(2] NP, Low Pay, No Banelits, Aude Cusiomers: Restaursn! Woders Quil A Record Rale.

{3 Bureau af Labar Stansties, : presto g




Large Addressable Market

———

International

~50% of restaurant i
$1018 Rt
implemented Spend™®
technology-enabled

solutions

Domestic Enterprise
@ Restaurant Labor

(1)

Labor cost management Spond 3
is a key focus for srnationa terprise
operational efficiency X : ~$25B

‘ I Global Enterprise

Restaurant

Domestic restaurant sales . . Technalogy Spend
expected to post double- $9B PY g:;:ﬁ::;?:’:ﬁ;ﬁﬁgy
digit growth in 2021 Spend(@ 0

Spurce: Wall Streel Reseach, Nanors! Rectarant Mews - Tatal US Restaveant Coant Dips, Presio financisls and sclimaies, Natonal Restaorent Association, Deloife - Foodssriice Maket Moniar,
{1 Calculated weing 2018 estimited enferpnise restaurant count by Quick Senvics Reslaurant and Full-senace Restawan! fram the Deloitie — Foodservice Mariat Moniar Ragort, assumes -30% af sales aw laber cost.
{2 Catculated psing esimated number of 5R and f-senace resfaumnts in e Unitad Stafes and Giabaly [Evclinies Manh Amenica). pr 0 10




Why Presto?

Automation is a Priority for
Restaurants Long-Term

Customers Need Reliable
and Scalable Products

Restaurants Require New
Technology to Integrate
with Existing Technology

High Labor Costs Diminish
Restaurant Profitability

© 6 06 0

Presto has over a decade of expertise digitizing
analog workflows

Presto provides scaled solutions to several
thousand restaurants with iconic brands

Presto integrates with industry incumbents that
restaurants use and innovates to meet customers’
changing needs

Presto's comprehensive platform significantly
reduces the labor requirements for businesses
across the hospitality industry

presto




Presto at a Glance

Presto Is A High-
Growth, Market
Leading Software
Provider Serving The
Hospitality Industry

$76M

CY2023E Revenue
Significant Market Traction

$34B

CY2023 GMV of Customers
High Quality Customer Base

$205B

Addressable Market
Massive Market Opportunity

Select Presto Customers

nglebee's h A

BAUWRDY

e
OUTBACK

Confidential — Do Not Distribute

108%

CY2023E Revenue Growth
Sustainable & Fast Growth

99%

CY2023 Reoccurring Revenue
Predictable Revenue

119%

Net Revenue Retention!"
Strong Retention

PR




Next-Gen Al-powered Touch, Vision and Voice Solutions

Vision

Reduces drive-thru abandonment, optimize
upselling, low friction payments and maximizes
order accuracy

Voice

Enables self-serve ordering, payments,
personalization and gaming and
provides contactless menu through £
QR code 4

Offers guests voice-based ordering
in the drive-thru and via tablet

The Presto Platform Offers a Comprehensive Set of Modular, Targeted Solutions to Increase Staff

Productivity, Improve Guest Experience and Deliver Actionable Insights to Managers

presto




Touch Solutions

Greater Labor Productivity

s Payment, ordering, survey tablet for guests
and staff; BYOD option

¢  Eliminates 65% of POS trips

e Larger check size, more tables per server
and more tips

«  Wide range of payment options; PCI DSS
compliance

+2.9x +18% +20x

Tables Per Server  Higher Check Size  Guest Data Collected

presto




. . OUTBACK

Case Study: Creating Value for Outback Steakhouse
Key Challenges Presto’s Impact on Outback

¢ Low server-to-table ratio of 4:1 presto e Server ratio improved from 4:1 to 8:1

@ Low employee retention Reduced wait time

E Increasing hourly minimum wage . Improved customer satisfaction

o Longer lead time for placing orders and . Increased tips for servers improving employee

receiving food retention
“ Langer wait times for paying check . 170 bps improvement in costs, increased

revenues, increased customer satisfaction
;fl1?§&;.—+
8:1 T 10.5%
0
2« @@

Server-to-Table Ratio Customer Satisfaction Cost of Sales

presto
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" Vision Solutions

————

Smart Analytics

e  Al-powered computer vision
e  Lower drive-thru wait times

e Higher order accuracy

e Increase demand forecasting
e  Guest personalization

e Improved dine-in guest service

More Than 10% (~$30B) of Orders are
Completed Inaccurately Across the Entire
North American QSR Industry(")

1) Dafaitle Food Service Markel Morrer - calouliled Nevil Amencr QSR GV * 10% avenipe naswale orens. presto 16




Case Study: Improving Order Accuracy for Large Global Burger Chain

Key Challenges
. Increased compeltitive pressure

. Spike in drive-thru demand during the pandemic
. Low order accuracy

Real-time error detection

preSto @ Visual order tracking capabilities

@ Repeat guest identification

Presto’s Impact
- oo ) ) “Digital capabilities are fundamental to our
. Dramatic declines in food preparation confusion growth plan and enable us to meet the rising
®  Improved customer satisfaction expectations of our customers while making it
. Rise in repeat guests simpler and more enjoyable for crew members

to serve guests.” — CEO, Global Burger Chain,
TechCrunch September 2019




‘ Voice Solutions

Accurate Speech Recognition
e  Conversational Al-powered voice box
¢  Eliminates human order taking
=  High accuracy even in noisy scenarios
«  Consistent, automatic upsell

&  Dynamic menu board integration

94% >3.0x 1 FTE

ig; Order More Up-sell Labor Cost

A o Completion! Attempts!! Savings®

0355 Ao oo i resto
{2 Presto astmates of reducen FTE need dor dive-th coambons.




Checkers

*CRAzy coop FOOP "

pre-l-stb presto Voice

Largest Rollout of
Drive-Thru Al Voice
Assistant in Hospitality




Checkers: Al Voice Assistant

National Rollout in 2022

e  Checkers has 900 stores in the U.S.

o  80% QSR sales are through the drive-thru

»  First large concept to utilize Al-based drive-
thru voice ordering

e [nitialinstall and trial across multiple
Checkers locations began in August 2021

We are excited about pioneering this new

era in partnership with Presto, a leader in o

the restaurant hospitality technology field. 96 A?'" :’3 -8x 1 FT E
Automated Order More Up-sell Labor Cost

Frances Allen Completion Attempts Savings

President & CEO, Checkers

Basad an four monihs of e data fram Gheckers stores betessn September 1, 2021 and Becember 31, 2021, presto 20




«%, Brinker

A Proven Land & Expand Model W INTERNATIONAL-
Land: Customer Pilot Expand: Frictionless Usage, Location Expansion
Identification of pain points o Expanded use-case to additional e Addvalue at scale
Trial product offering locations, further demonstrating e  Expanding into all remaining customer
Easy adoption and short time to value customer success locations gaining 100% penetration rate

Prove out the value proposition e Augmented product offerings

Total Brinker
Store Count (1 1,074
1e
Initial Product Trial Chl |IIS Expansion Restaurant
in Location 25
566

Chi|li,S Expansion Restaurant
S
61
re 11
ChI|II’S Expansion Restaurant : .
25

Qi Q2 03 04
Penetration: 1% | 6% | s3% | 100%

Presto’s Ease of Implementation Enables Rapid Location Penetration

T presto =




Large International Expansion Opportunity

Red Lobster International Expansion International Market Opportunity

e Executed strategy of landing within domestic stores
and expanding internationally
* 100% domestic penetration of Red Lobster locations

e  100% of Red Lobster stores added in LTM July 2021
were international

International

. Enterprise
Restaurant Labor

Red Lobster Store Count Expansion Spend(
Domestic ,
706
International 679
' 27
679
64
3 .
Jul-18 Jul-19 Jul-20 Jul-21
Penetration: 1% 9% 96%: 100%:

Spurce: Wall Sireer Reseach, Nanors! Rectarant News - Tatal US Restaveant Coant Dips, National Restswant Association. Deloifle - Foodservice Marked Morier.

1) Cakcalated wsimg 2019 esiimated enferpnse mslaurant count by Guick Service Reslauwrant and Full-senace Restawant fram the Delalile - Foadserver Marke! Monilar Ragerd, assumes -30% af saies amw laber cost.
{2) Catculaing using estimalad mumber of SR and full-senace mstaurnts Globaly pre 0 22




Strategic & Accretive M&A Will Accelerate Growth

Value Creation
®  Product expansion

Revenue and cost synergies
Increased scale

Acquisition .
Opportunities

Strong product fit, scale

Large Universe of * ~$30M in additional ARR

B potential(®
Identified Ta rgets Established dialogue with

potential targets

L]

Guest CRM and Loyalty

POS Product

Operational FOH Management
Online Ordering
Integration Middleware

Moda: This slide conlaing peofeched Sranclal imformanan mih respect ta Presie. Sueh profected financial 1afiG" i A i and is for lusiative pupasas anly and should nal be rebed
UpoT @5 necessaniy being indicanive of lufue resuls.

g ey o S presto =




Raj Suri

CEO and Founder
Co-founder of Lyft. University of Waterloo
Engineering and Economics

Dropped out of MIT PhD in the depths of the 2008
recession to start Presto

Bill Healey
cTo

BR Microsoft

Has led software and system development at
Presto for the past 5 years

Worked on P2P protocols and wireless WAN at
Microsoft

Confidential — Do Mot Distribute

Deeply Experienced and Tenured Management Team

Ashish Gupta
CFO

> MOZ =% tapinfluence
Experienced startup CFO across verticals, driving
both arganic and M&A-fueled growth

Delivered multiple exits on investor capital. Hands-
on strategie, business ops and analytics focus

e‘ Dan Mosher
CRO

yahoo!/

POSTHATES
Over 20 years experience working on scaling go-
to-market operations

Led cross-functional teams at various indus
leaders including Postmates, Yahoo, and VeriSign

presto
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Confidential — Do Mot Distribute




Key Financial
Highlights

$76M

CY2023E Revenue
Established Scale

47%

CY2023 Gross Margin
Increasing Profitability

$357M

Current Weighted Pipeline
Strong Revenue Visibility

Confidential — Do Mot Distribute

43%

CY2020 — CY2023E Revenue CAGR
Strong, Sustainable Growth

99%

CY2023 Reoccurring Revenue

Predictable Revenue

119%

Net Revenue Retention!®

Strong Retention

presto =




Robust & Sustainable Tailwinds

Restaurant Technology Trends and Tailwinds Presto’s Results During COVID

Increased interest in safe, digital payments and drive-thru
analytics has bolstered growth

ﬁ Continued to expand store growth within
existing customer base
‘% 5 new deals closed

@ Approximately doubled sales pipeline

Sector-wide labor shortage
Increased adoption of digital solutions

Greater desire for faster speed of service

Increasing demand for off-premises service @ Strong customer retention

Presto’s Platform Capitalizes on Recent Tailwinds, Leading Restaurant Technology Innovation

presto =




Revenue by Type

{8 in milions)
59%
Platform "21E-"23E
B Transaction | Revenue CAGR $76
80%
'21E - "23E
Revenue CAGR
$61
$37
$30
$25
R | -
$11 $11 515
2021E 2022E 2023E
Fowce. Prasio.
Wiate: This side contains projectsd finaneial information with respect to Prasta. Such prjacted fnancial information constintes fomwars-kaoking
forration and is for testranve paposes only and shookd nat be rolied opar as nocessanly being indicania of Liurs esuls.

Strong

as

platform solutions continue to
within existing

customer base

will
continue to
across recurring
platform revenue product
SEEES

growth is expected
to maintain modest growth as
customer base continues to
expand

presto =




Driving Increased Gross Margin

2021 2023 overall gross margin

improvement from

to as a result of
and

economies of scale across

platform products

Gross Profit by Type Gross Profit by Type

23%

drives higher gross
margin in 2023

$5M $32M in Transaction
gross margins as offering

scales

E Platform ®Transaction () Gross Margin
Miare: This side canfars projected financial infsmnation with respect o Presto. Such projacted fnancial information consliiwies fawand-loaking
fovrmatian and is for iustralive poposes anly and shoakd nal e rlisd oo a2 naceserly being indicatie of fiure resulls. Figures presenisd are
nanilE, GAAF.

presto =




Pipeline and Opportunity

Select National and
7 Regional Pipeline
Opportunities

@

=

3,500 stores 1,100 stores 2 600 siores
ot | =
HCKE I’
2,800 stores 8,500 stores
iz,
180 stores 2,200 stores 2,200 stores
Sowic % Wendgs @
\ 3,500 stores 10,100 stores 2,200 stores j

Ko

Sowrce: Presto.

Customers in Total

Pipeline Pipeline("

>2,000
Stores

<2.000
Stores

Tier 1 9 $919M

Tier 2 14 $173M

Total 23 $1.1B

Nede: Entevad ik 4 per slore subseripten be-lased agroetiant fo matal our voice produels a1 & naficnal fast-casua’ chal in Ootster 2021, beginmig wilh 10 shoves ard wilh B palirtia i expand il sech of Be chais
mone v SO0 bcatons ovey the course of e sgreemend’s initial lerm.
Node: The informatian an this sie is Musiratve of marke! opportunily and does nat canstilufe profections ar forecasts of the resoks of Presto. Plpeling rafers fo lagos with which Presto {5 hoiding discussians or which have

enferpd info plat pragrams with Frashe, 7 rands compiging appromimalaly 22,000+ sfoms are cuwently urder piar,

1) Reprasants Total Pipaking Valve caiculared as the prodiel of nar weiphling of siores x Sverage vice per slare, over 4 38-month peviod, pre 30




$1.1B Pipeline Opportunity Today

(% in millions)
Touch Vision Voice
Others
Customer 3
600 stores $1' - Budoneai 2 Customer4  Others -

T $24 4,049 stores

$92M

180 stares

. $13M &

Customer 7
4,675 stores

$252M =

Others Customer 9
$12 765 stores  $31
Customer 5
Customer2 g > $10 4,250 stores  $34
1,540 stores —— e e L —

——

Customer 6

Customer 8
7,000 stores

1,707 stores

~$357M") Weighted TCV Near-Term Opportunity

Sowrcer Presto.

Nota: Slatg count caciated based on weiphlad pinaling. This sids confaing proyached inancial infarmalian wilh respect fo Fresia. Such pragacted Nnancial forasnd-fopking Vo et 5 for
pumpazas amy &nd shauld not be refed upen & NEcessaniy befng indicalive of ITwe resulls.

(1) Ravemve patertia! over noxt thee years,

presto =«




Significant Upside Potential

QSR QSR
1 2
Total U.S. stores 10,123 8,500
Stores penetration forecast 1,944 3,069
Implied penetration rate 19% 36%

Increased Penetration Drives Material Revenue and ARR Uplift

Penetration 25% 50%
Rate

75%

Cor:nbined TCV +$132.7M +$265.3M
Uplift

+$398.0M

Combined ARR +$44 .2\ +$88.4M
Uplift

+$132.7M

Sowvee: Prosto.

Mode: The infortation o this st i Mastaative of mankel coporunily and does Nol consilule profecions or feracasts of e resuls of Predio. Pipeling ralers (o Dgos with wiich Presto s hoiding dcussions o which fave

enferad infe ikl pragrams with Prasie,

presto =




Penetration of Key Accounts has Massive Opportunity Beyond Forecast

(% in millions)

e 6.8% of QSR 1'S total ARR potential gets Presto to its 2022 revenue target
o 3.4% of QSR 2'S total ARR potential gets Presto to its 2022 revenue target

Select Massive
2021E Revenue Opportunities
E 2022E Revenue $193.8
Contribution

[ st :

B @ G
Required to Reach Q.gs
2022 Revenue Target
Potantial Cppartunity .
Bayand Contritndion

1 CKE DUNKIN'

i
T~
[} B

$36.7 :
$30.1 Wendys &
2021 2022
QSR QSR
1 2

Sowvce: Presto.
Mode: This shae containg pryjacted fnancial information with vespect (o Pragio. Such gy Bnancial informmanon conshital
nacassanly daing indreatie of lulur ragulls,

W information and i e Busiralive poposes only and sfoukd rol b rafed asen &2
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Financial Projections

_—

(% in millions)
Platform Revenue 7.2 $18.9 $25.3 $61.5
Transaction and Other Revenue 91 111 114 14.8
Total Revenue $26.3 $30.0 $36.7 $76.3
% Growth = 14.1% 22.3% 107.7%
Gross Profit $8.0 $7.3 5111 £35.5
% Margin 30.2% 24.2% 30.2% 46.6%
Research & Development (18.7) (16.1) (20.5) {23.7)
Sales & Marketing (2.6) (4.3) (9.0) (10.8)
General & Administrative (3.3) (6.9) (14.3) {17.2)
Operating Expenses ($25.0) ($35.5) ($43.8) ($51.7)
Non-GAAP Adj. EBITDA!! ($12.9) ($18.2) ($30.9) ($15.1)

ﬁﬁ»ﬂ"iﬁmwmwm finanzial information with respect fo Frasls. Si fnancial b tansard logking ang iz far Wysranva parpares anly and shoukd not e raliad wpon a5

nacassanly baing indcatie of fifve resuls. Gross Mangln fpones presenfed A non-LLS. GAAP,
(1) Ack. EBITDA defimed as EBITDA plug sock-based compensalion expense, ane-[iTe nal-recurming epenses and anisisl dams, pre




] Peer Characteristics
Selecting the
Peer Group

Software business models

Similar industry, customers and end markets
Valuation primarily based on revenue growth
High revenue growth of

Comparable Companies
Enterprise Food Tech  High-Growth Software

{ lightspeed X e El.. cobae

OI o #.monday.. il ncina Q Palantir

a toast PROEORE M shopify () twilio [UilPath

presto =
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Comparable Operational Benchmarking

e B snwemiserooaTech
3 ? High-Growth Soltware .
CY’23E Revenue Growth
o CY'23E Median: 34% CY’'23E Median: 30%
51%
"% 343 al e 3% o " y :
2022 2023 '
.
presl;o Oitoast {lightspeed QIO Global& #-monday.... aeang  Chshopity [Lilrath @ twille EG_ QPalamtic il neino  PROCORE le
frrerees
CY’'23E Gross Margin
CY’23E Median: 48% CY’'23E Median: 79%
ai% o ™
81% 2i% 86% a3% a5 7o, .
T ) SE = T B
47% 48% 53% i
S e 3%
30%
20%
222 2023
.
presto OlO {bligmspeed Otoast s [Hipatn +-monday...PROCORE  QPaani = .:ﬂe dillacine @twille fhshopity Giobale

CoMMIRCE
Saurce: Presto, Campany fings, Renaissance Capital, Capita 10 a5 of LEZ022
Nete: This shas cortaing prajacted fnansial wicomalion with /edpect 1o Prasls. Sueh prcy Srancial mformalian Gansiil W ifevimalion and is far Musiralive porpeses only ard should nol be raled opdn b 38
nacassaniy baing indeative of e resuls. pre




Comparable Valuation Benchmarking

— B snwemiserooaTech
EV / CY'23E Revenue g rorcomsonm B
CY'23E Median: 5.4x CY'23E Median: 8.6x
10.7x 11.0e B 10.7x 10.2¢ 5 5 = b N
-F'n.: l . ' . . -------- L-‘-:E.;‘h-‘i&---ﬂ%[
presto Dtoast” OO Gignspess dilncino  QPsante #-monday.. £ () shopify PROCORE  Globale @puth @ twille ‘.te =
s asana oumicacs s

Growth Adjusted EV / CY’23E Revenue(?

CY"23E Median: 0.2x CY'23E Median: 0.3x

0.4x

_LL._IJLLL

DOtoast’’ Olo {lightspasd iilncine OPelentir PROGORE %8 () shopify #.monday... [TilPath ‘ﬁ Gotle @twile =

. asang

COMMERCE
Source: Presto, Campany Bings, Renaissancs Canilal, Capilar [0 o of £82022.

Mot This sl contains prjacted dnanchal information with respect to Fragle, Such profecfed Snancial informanan consfitstes fansard-iagking informatian and (s for Wstanie puposes only and shoukd nof be mied open &5
nacessanly baing indeative of Lilve resuks.

ooty presto
(2) EV/CY Revenwe / CF Revenur Growth. J

37




Investment
Highlights

Leader in the Enterprise Restaurant Technology Sector

High Net Retention with Predictable, Reoccurring Revenue
Model with Highly Visible Path to Near-term Profitability

Massive Addressable Market with Multiple Drivers of Growth

preSto Industry Expert Management Team with Decades of Tenure

Multi-Billion, Blue Chip Hospitality Customer Base

Platform for M&A to Drive Scale and Distribution Advantages

presto




Summary Risk Factors

Al referencas o the “Company,” “we,” "us” or "eur” refer to the business of E La Carle, inc. diva Presio. The risks presented below are certain of the general risks related 1o the business of the Cempany, Ventoux CCM Acquisition Corp.
[SPACT), and the proposed transactions between the Company and SPAC, and such list is nol exbaustive, The list below hag been propared solefy for purposes of the private plagement transaction, and sololy for potential private
placemeant invastors, and net for any other purpose. Yeu should carefully consider these riska and uncenaintias, tagether with the information in the Company's consolidated financial statemants and related nates and should carmy out
your awn diligence and consull wilh your gwn linanzial and legal advisors concerning the dsks and suitability of an invesiment in this offering bedore making an investment decision, Risks relating (o the business of the Company will be
disclosed in future documents filed or fumished by the Company andior SPAC with the United States Securities and Exchange Commission (the “5ECT), including the documents filed or furnished in cannection with the proposed
iransactions between the Gompany and SPAC, The risks presented in such filings will be consistent with those that would be required lor & public compary in their SEG filings. including with respect to he business and securities of the
Company and SPAC and the proposed fransactions batwean the Company and SPAC, and may differ significantly from, and be more extensive than, those prasented balow.

Risks Related to our Business and Industry:

. Wehawe a hislory ol generting nél losses, and il we are unable o achieve adequate revenue growth while our gapenses increase, we may nol achiewe o mainkyin profitability in the fulune,

B we lail to manage our grewih edlectively or 1o sustain our recent revenwe growih, we may be unable fo execube cur business plan, maintain high levels of serdce and cusiamer ion, ar address
challengas.
+  hembers of tha Company's management have limited experience in operating a public company. The requirements of being & public company may strain our resoureas and divert management’s attention, and tha increases in lagal,
ing and i wes that will result from being a public company may be greater than we anlicipale,

' Bwee do nol st new cuslomens and inerease our cuslomes’ use of sur platforn, our Business will sulfer.

= Dur lirited opesating history with our tew products ina new and developing mare! makes it dilfieult 1o svaluate sur curmenl busingss and lture prospects and may increase the Ask that we will nol be suceessiul.

= Wecurently ganerate significant revenue from a small number of large customers, and the less or decline in revenee from any of these customers could harm our business, results of operations, and financial condition.

+ i we fall to continue o improve and enhance the functionality, perfarmance, reliability, design, security, or scalakilty of our platferm in a manner that respands 1o our custemers” evclving needs, our business may be adversely
aflected,
Qur brisndf i inlegral 1o our succass. B we kil 1o efléclively maintain, promate, dnd enhance aur brand, dur business and compelilive advantage may be harmed,

. We are dependent on the continued sendces and pedormance of our senior management and other key employees, the kess of any of whom could adversely affect our business, opesating results, and financial condition, We may
also engage the sendces of third paries who provide consulting sandces 1o support our besiness and the fallure to identify andior retain such third parties could adversaly affect our buziness, operating results and financial condition.

+  Qur ability to racruit, retain, and develop qualified parsonnal is criicel to aur success and growth.

+  Any futura Figation against us could be costly and fime-consuming o dafend.

+  Qur pricing decisions and pricing models may adwersely afect our ability 1o atiract new cusiomers and retain existing customers.

. ¥ gur technical and mainlenance support senices ane nol salisfaciory 10 our cusiomers, they may not renew their sendces agreements or buy future produecls, which could matedally and adwersely affect our Tutwe resulls of
operations and financlal condition_

*  Increases in food, labor, and occupancy cosls could adversely affect results of cperalions.
We and cerain of our thind-parly pariners, serdce providers, and subprocessars transmid and store parsonal information of our cuslomers and corsumers. If the security of this information ks compromised, our repuialion may be
harmad, and we may be esposed to liability and loss of business.

J We are subject 1o siringent and changing privacy laws, regulations and standands, and contraciual obligations related to data privacy and secuity. Our aciual or perceived failure to comply with such obligations could ham owr
reputation. subgect us to significant fines and kakbility, or advarsaly alfect cur business.

+  Security breaches, denial of sendce attacks, or other hacking and phishing aftacks om our systems ar the systems with whéch cur platiorm integrates could harm our reputation or suibject us to significant liability, and adversely affect
our busingss and financial resulls,

+ Interruplions or pesformance problems associated with cur lechnalagy and infrstruciure may adversely aflect our buginess and operating resulls,
Defects, emors, or winarabilities in our applicaions, backend systems, hardware, or olher lechnology systems and those of thind-party technology providers could hamm our reputalion and brand and adversely impact cur business,

financial conditisn., and results of operations
presto =

+  Unfavorable conditions in the restaurant industry or the global economy could mit cur abifity fo grow our business and materially impact our financial performance.




Summary Risk Factors (cont.)

Wemay require additional capital, which additienal financing may result in restriclions en owr operations or substantial dilution 1o gur stockholders, 1o suppoet the growih of gur businass, and this capital might not be available an
acceplable terms, iFatall,

Wehave aulstanding sesured debl thal centaing finandial covenants and olher resiriclions on aur aclians thal may kmitaur sgarational lexbility of sihenwise adversaly allec aur fesulls of aperalions,

Our business is highly competifve. We may not be able 1o compete successiully against current and fulure compelitors, and strategic iransactions by our compelilors, our cuslomers, or our parners could weaken our
compeliive position or reduce our revenue

Our seles cycles can be long and unpredictable, and our seles efforts require considarable imestment of time and expense. if our sales cycle lengthens or we invest substantial resourcas pursuing unsuccessiul sales
appofunilies, our oparaling resulls and growth wauld be harmoed,

The estimales of marke! apporiunily and iprecasts of markel grawih included in this presenialion may prove [e be inaceurale, and even il the markel in which we compelg achi Ihe growih, sur ceuld Tail
to grow at similar rates, if atall,

Risks Related to the COVID-19 Pandemic:

W

The crgaing COVID-19 pandemic has advarsaly impacied and may cantinua to adversely impactour business, financial candition, and results of operations

The COVID-15 pandomic has resulted in global supaly chain shartages, thal we expect to sontinue in the foresesable future, which could have a material advarse effect on cur business, results of sperations, and financial
results.

Risks Related to Third Parties:

W rly primarnily on Ihid-parly insurance salicies 10 s Gur operabions-relaled nsks, Il our iNSurance coverage i insuflicent 1o7 the needs of o BUSINESS &F OUT INSWANGE providiers ang unable 18 mesl Meir sbligalions, we
may not be able to mitigata tha risks facing ouwr business, which could advarsely affact our business, financial condition, and results of operations.

Weare at sk of shonepes, price Increases, changes, delays or discontinuations of hardware, particularly in regards 1o our Touch products, which could dismugt and ially ad y atfect our b

We rely substantially on one thind-pasty 1o process payments mage by gueests of customers, &nd it we cannat manage risks ralated to our relationships with this payment processor ul any future third parly payment processons,
aur buginess, linancial condition, and resulls of operations could be adversely alpcted,

Werngly on cormpater hardware, puichaged or leased, and Softvane licensed fram, and Serdges rendered by hird paies in orer 1o min our Dusingss,

Risks Related to Regulatory, Legal and Compliance Matters:

Fayment transacions processed on our platform may subject us fo regulgtory requiremants and the rules of payment card networks, and other risks that could b2 costly and difficul? to camply with or that could ham aur
businass,

Significant changes in LS, and inlemational rade palicies that resticl impants or increase rifls could have a malenal adverse effecton our results of operations,

Wecauld be requined 1o collect additional Sales s o be subject to olfer L labilities thal may increase e costs our cusiomens would hive 10 piy bor our products and adwersely aflect our resulls of opertions.

Risks Related to our Intellectual Property:

¥ we fail o adequately protect our intellectual propesty fights, our competitive position could be impaired and we may lose valuable assots, generate reduced revenue and become subject to costly Fligation to protect our rights,
Weimay be subject be claims by third paries of infellectual properdy infingermeant,
Weuse open-source software in cur platlorm, which could negatively allect our ability bo sell our services or subject us 1o litigation or other aciions,
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Summary Risk Factors (cont.)

Risks Related to SPAC and the Business Combination:

Venloux Acguisition Holdings LLC and Chardan Rtemational Investments, LLC [logether, the “Sponsors™) and cenain SPAC stockhalders aflilivled with the Spengos have agreed 10 vale in favor of the business cormbination,
regardless of how SPAC's public stockholders wote.
The Sponsors, diractors and officars have intarests in the Business Combination which may be different from ar in addition to (and which may conflict with] the intarests of its stockholders.
There can be no assurance that the commaon stock issued in connection with the business combination will be approved for listing an the NASDAD or that the combined company will be able o comply with the cantinued ksting
slandards for NASDAG, which could limitinvestors' akility to make transactions in the combined company's securities and subject the combined company 1o additienal frading restrictions,
Subsiantial lutune sales and ufure resales of the cambined company's oulstanding shares may cause the markel price of its securilies 1o drop signilicanily, even if its business is doing well,
The consummalion ol e business combination i subject 10 a number of conditions and il thogse cendilions are no satishied ar waived, the business eerbingl it may be i in aceardance wilh ils tems and
the business combination may not be complated.
The akility of SPAC's stockhaldars to exercisa redemption rights with respact to SPAC's puslic shares may prevant SPAC from completing the businass combination or optimizing its capital stnaciure. The SPAC may be abla to
plete the Business Co ion even theugh & substantal partian of fe public stockholders redeem thelr public shanes.

i third pasties brng claims agalnst the SPAC, the proceeds held in trust could be reduced and the per-share redemption price received by stockhelders may be less than $10.00.
Steckhalder litigation and regulatory inguiries and investigations are expansive and could harm tha SPAC's business, financial condition and operating results and could divert managemant attantion.
The SPAC boasd of aur Board may agree 10 changes of walvers in the terms of the business combinatien.
SPAC's stockholders, diractors, officers. advisars and their affiliates may elect to purchase shares or public warrants from publc stockholders or public wemrant holders, as appicable, or enter inke other transactions with
investors  and others 10 provide them with incertives o acquire public shares, vole their public shares in favar of the inilial business combination ar not redeem 1heir public shares. These fransachions could influence the vole on
the business combdnation, impact the market price of the Company's securities and reduce the "public loat” of the Company’s securites.
A significant partion of the combined company’s common stock fallowing the business combination will be restricted from immediata resale, but may be sold ino the market in tha future. This could cause the market price of the
Company's commen stock 1o drop signilicantly, even ilhe Company’s business is doing well.
The combined company may issue additienal commaon stock ar olher aquity securities without yeur appreval, which wauld dilute your awnership inlerests and may depress the market price of your shares.
The fulure sales of shares by exsting stockhelders and luture exarcise of regisiration righls may advarsely alfect the markel pece of 1he commaon stack
Each of the Gompany and SPAC will incur significant transaction costs in connection with the business combination.
SPAC and the Cemparny will be subject 10 buginess uncenainties and conlraciual 3 il by i cambinalion i pending.
Unanticipated changes in effective tax rates or adverze autcomes resulting from examination of SPACs and the Company's Income of ather 1ax retuns could adversely atfect the financial condition and resulls of operations of
the post-combination business.,
Subsequent 1o the compltion of the business combination, the Company may be required bo fake wrile-downs o wile-01fs, restructuring and impairment or olher charges that could have a significan negaltive effect on he
Company's financial conddion, rasulis of aperations and the Company's share price, which could cause you to lose some ar all of your investment.
A market {or the combined company’s sacurities may not continua, which would adversaly affect the liquidity and price of the combined company's securities.
[ tha business combination's banefits do net meet the exgectations of investors, shareholders or financial analysts, the market prica of the combined company's sacwities may decling,
E, following the business combinabion, securities or indusiry analysts de not publish or cease publishing research or reports about the combined company, its business, or its markel, or i they change their recommendations
regarding the combined compary’'s commaon steck adversely, then the price and iraging volume of the combined company’s cammen stock eould decling,
, Tallawing the business combinalion, the combined company's *public loal”is perceived 1o be insufficient 1o allow lor adequale irading wiurmes and liquidity, the value of the combined company's common stock could decline,
The combingd company may nol have sulficient funds [ satisly indemnification clams of our direcions and exgeulive oflicens,
I the SPAC | deamed ta be an investment company undar the Investment Campany Acl, it may be reguirad to instilute burdenzome compliance requirements and A3 activillas may be restricted, which may make it difficult for
us 1o complete the business combination,
W ane an emerging growth company and a smaller repoding company within he meaning of the Secunlies Acl, and if wi take advanage of cerain exemplions from disclosune requirements availabla 1o “ernerging grawlh
companies” or "smaller reporing companies,” this could make our sacurties less attractive to invesiors and may make it mone difficult o compare cw pefommance with ather public companies.
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